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Kits: Advanced Setup

Andrew:
So Robert, Kits streamline Sales Entry, but setup has a lot of settings to pick from!

How do | know which ones | should select?

Robert:
Those make sure your kits work just how you need them to...
Let’s walk through them together, and I'll help you out.
Select a topic and we’ll get started!
Topics

e Rules

e Line Option Settings

e  Pricing Setup

Rules

Rules on Kit options allow you to limit the Choice Options that show during Sales Order Entry based on your
selections.

To view or modify Rules, open Kit Builder from the Product Properties screen of the Kit Product.

Before entering Rules for a Kit, make sure you have set up all the Choices and Options available for the Kit.
If any Rules are set on a Choice or Option, BisTrack indicates in the Rule Column.

Select the Rules column of a line and an ellipsis button will appear.

Press that button to view, edit, or add Rules for the line in the Kit Line Rules window.

Press the Add button to create a new Rule, or double-click a line to open the Rule Properties.
Select the Choice, Option, and logic components.

This logic component set to IS means that the option we’re editing is visible on the Add Kit To Order
window only if you’ve selected Option 1 for the Core Choice of the kit.

If we set the Logic to Is NOT, the option we’re editing will NOT appear if you’ve selected Option 1 for the
Core Choice.

Press OK to close Rule Properties.

When you have multiple Rules on a Choice or Option, there’s an “And OR” available in the first column.

These logic operators allow you to have specific requirements for options available on a Kit.
The Full Description button gives you an expanded view of the logic set on this Kit Line.

To remove a Rule from a Kit line, select it and press the Remove button.
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Press OK to save the changes you made to the Kit Line Rules.
Keep in mind that rearranging or copying a Kit, may change some of the Kit Line numbers that the Rules use.

This may prevent Rules logic from working correctly, so review your Kit Line Rules if you make any changes to
them.

Configuring Rules for Choices and Options allows you control which selections are visible while adding a Kit to a
Sales Order.

That way you can limit showing available Options to those compatible with selections

In Kit Builder you can set Rules on Kit Choices and Options. Select the ellipsis button from the line in the Rules
Column and complete the Rules Logic.

Non-Product Options

Using Kit Rules you can use Choices to help you select the right products while adding a Kit to a Sales Order.
Begin by creating non-stock items for the Options.

Use these products to create Kit Line Options that do not add products to the Kit.

We'll be using the height of a door as an example.

Right-click in the Find Products view and select New.

Set the Item’s type to Generic.

Select the UOM Rule Each.

Enter a Product code, Description, and Short Description. We’ll make the non-stock product a door, with a height
of 6’ 10”.

It's a Best Practice is to have a Product Group for these Kit items.

Select the Product Group button.

Use the find function to select the Kit Setup Product Group and press OK.

On the Stock Options Tab, you must enter a Default Supplier.

You can select any supplier, or create a placeholder.

Disable all of these check boxes.

On the Branch Stock Options tab, set the How Sourced Column to Purchase, Transfer, Manufacture.
On the Prices tab under Company Prices, set the Standard buy and sell prices to 0.00 Each.
On the Buying tab, enter the Price Group, Tax group, and Purchase analysis code.

Do the same on the Selling tab.

Save and close the product.

In Kit Builder, you can now add this non-stock product as an Option.

When adding this product as an option in Kit Builder, make sure to set the Kit Line Properties Quantity to 1, and
the Selling Price to 0.00.
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When you’re finished, press OK.

Use these products as Kit Options in combination with Rules to narrow Options displayed during the Add Kit to
Order process without adding a product to the Kit.

Use Non-Stock Products to make Kit Line Options in order to limit options that are available based on customer
specifications.

Collecting the height and width of a door will allow you to only display Options compatible with that door’s
dimensions.

Line Option Settings

Configure Line Option Settings in Kit Builder to streamline add Kits to Sales Orders.

Video Walk-Through

You can make some choices in Kit Builder that allow more control over the Options you select while adding a Kit to
a Sales Order.

Choices include requiring line notes, enabling quantity adjustments, creating special products, and enabling
prompts for products.

You can view and edit these from the Lines tab within Kit Builder.

If you want to have the Add Kit to Order window select the Option for a Choice automatically, enable the Default
check box.

The sales clerk can change the selection manually if needed.

Enabling Allow Quantity Entry permits the Sales Clerk to adjust the quantity of this specific line while adding it to a
Kit.

You can select this from the Lines tab, or the Kit Line Option Properties.

If the Auto Create Special Product option is enabled, the Line opens a prompt for the Special Product Details when
it’s added to a Sales Order.

This function requires that the item you’re adding to the Kit have the Allow specials based on this product option
on the Selling tab in product properties set to Yes.

When Prompt for Product is enabled, you can search for a Kit product, rather than using a pre-selected Option.
Here’s how it works.

Create a new Choice, and add a Text Line to it.

In the New Text Line dialogue, enable the Prompt for product check box.

Enter the details, and press OK.

You can apply these Kit Line options to a Choice or an Option. Use them to streamline your Sales Entry process for
Kits.

Require Line Notes Entry

This Option requires that a note be entered while adding it to a kit on a Sales Order.
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Default

If this box is activated this Kit Option will be automatically picked for its Choice while adding it to a Sales Order.
You can manually override this when needed.

Allow Quantity Entry

With this selected you can change the quantity of this line while adding the Kit to a Sales Order.

Auto Create Special Product

This function opens a prompt for the Special Product Details when this Kit Line Option is added to a Sales Order.
Enable Allow Specials based on this product in the Selling tab of Product Properties.

Prompt for Product

Enable this to be able to search for a product when it is selected on a Sales Order.

Create a Text Line as a Kit Line Option, and enable the Prompt for Product box.

Pricing Setup

Select Lump sum price or Use line prices in the Kit Builder window.

Set the selling price dropdown to Use line prices to base the final price on the sum of the chosen Options.
On the Manufacturing Options tab disable Always use the sell price of finished product.

Use Lump sum price for simpler Kits whose cost doesn’t vary much for which Options are chosen.

On the Manufacturing Options tab disable Always use the sell price of finished product.

Enable Always use the sell price of finished product to base the pricing on the value of the finished product.
If there are no prices set on the special order, a price can be entered when adding it to an order.

Show Me...

You have two options when setting kit prices. One method is to base the calculation on the products you choose
for the kit.

The other method is to use a lump sum calculation regardless of the products chosen.
Use the Selling Price drop down to select the pricing method.

Select Lump sum price for kits that have components whose costs don’t vary much. BisTrack will use this price
regardless of Kit Options selected.

Enter the price.
For more complex Kits, choose Use line prices.

When selected, BisTrack replaces the price entry field with a range of possible values based on the current
contents of the Kit.

This bases the total kit price on the sum of the prices for each chosen Option in the Kit.

When you want BisTrack to base pricing on the line prices or lump sum values, disable the Always use the sell price
of finished product check box on the Manufacturing Options tab.
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Likewise, enable this check box when you want to base pricing on the value of the finished product.

If there are no prices set on the special order product, you can set them when adding the kit to a sales order.

5 October 5, 2018
EPICOR. oner



The contents of this document are for informational purposes only and are subject to
change without notice. Epicor Software Corporation makes no guarantee, representations
or warranties with regard to the enclosed information and specifically disclaims, to the full
extent of the law, any applicable implied warranties, such as fitness for a particular
purpose, merchantability, satisfactory quality or reasonable skill and care. This document
and its contents, including the viewpoints, dates and functional content expressed herein
are believed to be accurate as of its date of publication. The usage of any Epicor software
shall be pursuant to the applicable end user license agreement and the performance of any
consulting services by Epicor personnel shall be pursuant to applicable standard services
terms and conditions. Usage of the solution(s) described in this document with other
Epicor software or third party products may require the purchase of licenses for such other
products. Epicor, the Epicor logo, and are trademarks of Epicor Software Corporation,
registered in the United States and other countries. All other marks are owned by their
respective owners. Copyright © 2016 Epicor Software Corporation. All rights reserved.

About Epicor

Epicor Software Corporation drives business growth. We provide flexible, industry-specific software that is designed
around the needs of our manufacturing, distribution, retail, and service industry customers. More than 40 years of
experience with our customers’ unique business processes and operational requirements is built into every solution—in
the cloud, hosted, or on premises. With a deep understanding of your industry, Epicor solutions spur growth while
managing complexity. The result is powerful solutions that free your resources so you can grow your business. For more
information, connect with Epicor or visit www.epicor.com.

EPICOR

Corporate Office Latin America and Caribbean Europe, Middle East and Africa Asia Australia and New Zealand
804 Las Cimas Parkway Blvd. Antonio L. Rodriguez #1882 Int. 104 No. 1 The Arena 238A Thomson Road #23-06 Suite 2 Level 8,

Austin, TX 78746 Plaza Central, Col. Santa Maria Downshire Way Novena Square Tower A 100 Pacific Highway

USA Monterrey, Nuevo Leon, CP 64650 Bracknell, Berkshire RG12 1PU Singapore 307684 North Sydney, NSW 2060

Toll Free: +1.888.448.2636 Mexico United Kingdom Singapore Australia

Direct: +1.512.328.2300 Phone: +52.81.1551.7100 Phone: +44.1344.468468 Phone:  +65.6333.8121 Phone: +61.2.9927.6200

Fax: +1.512.278.5590 Fax: +52.81.1551.7117 Fax: +44.1344.468010 Fax: +65.6333.8131 Fax: +61.2.9927.6298


http://www.epicor.com/company/connect-with-epicor.aspx
file:///C:/Users/csandoval/Desktop/working%20on/Epicor%20Rebrand/Generic-Word-Templates/Epicor-Generic-Word-Template-0116/www.epicor.com

